
ASHKAR ALI
SALES SUPERVISOR - ROASTERY

Contact Me

Mobile
+971547456947

E-mail
ashkarali1999@gmail.com

Address
Damuscus Street Al Qusais, Dubai
United Arab Emirates

Awards
MONTHLY TARGET ACHIEVED
AWARDS

Skills
●  Basic Computer Skills, Able to
learn new techniques.

● Strong decision making and
problem solving skills.

● Able to motivate and lead others in
a team environment.

● Ability tounderstand customer
needs and handle different types of
personalities.

● Track record of over-achieving
quota.

Languages

Summary
A motivated leader with 4 years of UAE Experience in
sales,marketing,management and Supervisor.
Skilled in coordinating, motivating
and training sales and support teams with positive results. Creative
team player with the ability to make and communicate decisions. now
seeking a challenging position in a prominent organization where my
experience and my education will be of value and assistance in
achieving the company's goals while enabling me to pursue my
personal growth.

Education

27-02-2017 - 10-
09-2018

DIPLOMA IN ARCHITECTURAL DESIGNING
CADD CENTRE, MANJERI

BOARD OF HIGHER SECONDARY
EDUCATION Kerala,
CALICUT UNIVERSITY

Experience

21-07-2019 -
Present

LULU HYPERMARKET LLC, Al Qusais
SALES SUPERVISOR - ROASTERY
Job Responsibilities:

● Greeting Customers and understanding their needs.



English, Hindi, Tamil, Malayalam

Others

NATIONALITY    : INDIAN
DATE OF BIRTH : 19/01/1999
VISA STATUS     : EMPLOYMENT VISA

 COMPETENCIES  -
Able to works related to any kind of
jobs related to general work etc
 Very hard working nature & Efficient
and well behaved person
 Good communication skill & Good
character and always punctual.
 Motivated and positive attitude
holder
 Team learning and comparative with
staff.
 Ability to work under pressure & Self-
motivated and time
management.

DECLARATION -
I hereby declare that above
mentioned details are true and
correct and best of my knowledge.

References
References available on request

● Setting up attractive product displays and promotional booths.

● Engaging in meaningful interactions and building good relationships
with
customers.

● Listening to what customers want and helping them find the perfect
product
for their needs.
 Inform customers about discounts and special offers.

● Meeting daily targets and submitting sales reports.

● Proven track records on the field as a top seller.

16-10-2018 - 11-
07-2019

NISDOM CIMPUTERS Pvt. Ltd
 SALES & MARKETING EXECUTIVE

2017 - 2018

ADDRESS MENS APAREL
SALES EXECUTIVE (Fasion Store)


