ASHNI THOMAS

Accountant

Dedicated accountant with a proven track record in financial management and reporting. Expertise
in maintaining accurate financial records, preparing financial statements, and ensuring compliance
with tax regulations. Skilled in data analysis, budgeting, and forecasting to support informed
decision-making. Strong attention to detail, analytical thinking, and proficiency in accounting
software. Adept at collaborating with cross-functional teams to achieve organizational financial

Contact goals.
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Expertise

Bachelor of Commerce in Computer Application
ST Gregorious College, Kerela, India

Financial Analysis 2022

Financial Reporting Master of Commerce

DB College , Kerela,India

Tax Compliance

Accounting Software

TECHNICAL QUALIFICATION

Attention to Detail

Communication Skills ¢ Diploma in Professional Accounting

e Diploma in Computerized Financial Accounting - TALLY

Language
DECLARATION

English

Hindi | declare that the information provided in my CV is true and accurate to the best of my
Malayalam knowledge and belief.
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