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SALES EXECUTIVE
Proven Sales Excellence

Highly rated, top-performing sales professional with over 13 years of proven success in delivering top-ranking individual sales performance across the UAE. Recognized for excellence in building long-term partnerships at all clients and corporate levels, and for creating simple and effective tools to streamline sales processes, drive best practices, and exceed all goals in service and sales.
Key Areas of Impact 

Market Research

          Sales Planning

                    Business Networking
Business Turnaround
          Business Development

       Communication & Follow-up 
Lead Generation

          Referral Business Generation
       Relationship Management
Remarkable Achievements:

· Effectively achieved goals in Account Liabilities and Investment product sales
· Adroit in leading Credit Card and Personal Loan Sales through Direct and tele Sales.
· Proven track record of clocking Credit Card and Personal Loan Sales month-on-month basis. 
· Received recognition in Sales training from Emirates Institute for Banking & Financial Studies.
· Instrumental in opening new leads though cold calling, tele-calling and reference building.
EDUCATION

Bachelor’s in Commerce from Saurashtra University (Gujarat), India.

EMPLOYMENT CHRONICLE:

Jun -2022 to Till Date 
Sales Executive at SHAHENSHA BUILDING MATERIALS LLC Dubai 

· Relationship building with new retailers, wholesalers 

· Increasing the visibility of entire range of products and implementing POS displays.

· Negotiating and communicating effectively to sell new products to small retail outlets.

· Holding product launches at the local level under guidance of company representatives.

Jan-2021 to Mar-2022
Sales Executive at Connecting NRIs Marketing Dubai 

Property Management, Banking Services, NRI Home Loans, and NRI Property India & U.A.E  
November 2014 – SEP-2020
Sales Executive at First Abu Dhabi Bank, Dubai
· Responsible for Personal Loan and Credit Card sales. Managing complete Sales Cycle, starting with Lead Generation, relationship building, informal channel management, influencing client perception, closing sales and most importantly servicing the clients to generate referral business.

· Track record of achieving monthly and quarterly sales target consistently.
· Have built a robust sales pipeline during my tenure through extensive servicing, hand holding and relationship management.  

· Key relationships with decision makers of Businesses and companies in Gold Souq, Meena Bazaar, Gold & diamond Park, JAFZA, Deira Hardware Market and many other industrial zones. 

November 2007 – May 2014
Sales Executive at HDFC Bank Limited, Dubai 
· Primary sales cycle involved Lead Generation to closing the sale for NRE/NRO Bank accounts and opening relative fixed deposits under the same accounts. Our main objective was to provide imperative and seamless services to our clients which resulted in reference generation and synergic sales.
· Secondary tasks involved generating sales of Insurance products & Demat accounts.

· Direct Reporting to Sales Manager of the Branch.

May 2007 – Oct 2007

Sales Officer at Shivam Stationery Ltd, Rajkot, India

· FMCG Secondary sales of entire product line of Pidilite Industries, Reynolds, Henkel, Ajanta Group and Peri Chololates.

· Relationship building with new retailers, wholesalers and supermarkets.

· Increasing the visibility of enire range of products and implementing POS displays.

· Negotiating and communicating effectively to sell new products to small retail outlets.

· Holding product launches at the local level under guidance of company representatives.

Jul 2000 – Apr 2005
Sales Officer at Umiyaji Sales Agency (Sole Distributor- Hindustan Unilever), Rajkot, India
· FMCG secondary sales of Hindustan Unilever products.
· Assisting the agency and Company representative to establish and increase market share of their products.
· Daily sales call management, route planning and managing collections.
Apr 1994 – June 2000
Salesman at Rajendra Enterprise, Rajkot, India

· FMCG secondary sales of Waghbakri Tea, Mothers Pickle, Nutrin Chocolates and Lijjat Papad.
· Relationship building with retail outlets and generating business.
· Daily Sales Call, Route planning, Order sheet completion and managing timely collections.
PERSONAL DETAILS:
Nationality: Indian

Gender: Male

Marital Status: Married

Languages Known: English, Hindi, Gujarati, Urdu.
Visa Status: Employment
UAE Driving License No: 1753921

Professional Recommendations can be provided as and when required or requested.
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