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Bachelor of Arts

Senior Secondary School

North Bengal University-2009-2012

National Institute of Open Schooling
2009

Decision Making
Customer Orientation
Communication Skills
Adaptability
Leadership & Ownership

Education

Expertise

Personal Profile

KIRAN CHHETRI

 2 0 1 8
-  

2 0 1 9

OPPO INDIA PVT LTD
SALES EXECUTIVE

Provide excellent customer service
Manage transactions with customers using point-of-
sales system
Achievement of individual targets
Maintaining client records & follow up
Upselling & Crossselling

2 0 1 7
-

2 0 1 8

MULTIPLIER MUDRA BRAND SOLUTION

TECHNO MOBILES
SALES PROMOTER

Researching markets opportunities
Stock distribution to concerned stores 
Team empowerment 
Preparation of daily sales report

2 0 1 4
-

2 0 1 6

AXIS BANK INDIA LTD
SALES EXECUTIVE

To work in a healthy, innovative and challenging environment
extracting the best out of me, which is conductive to learn and
grow at professional as well as personal level thereby, directing
my future endeavors as an asset to the organization. 

Winner of Highest sales
Championship Contest 
Recognized as Employee of the
month

Date of Birth -11th Dec, 1987
Religion - Hindu
Nationality - Indian
Marital Status - Married 

SALES ASSOCIATE/CASHIER

ARABBIAN PENENSULA TRADING

(SMOKING GOODS - QATAR)

SALES ASSOCIATE/CASHIER
Customer service, understanding customer needs
Maintain showroom standards, cleanliness, price tags
Achieve set sales targets and KPIs
Follow up with the delivery process
Building relationship with the customer 

2 0 2 2
–

2 0 2 4

Achievements

Provide excellent customer service
Achievement of individual targets
Maintaining client records & follow up
Upselling & Crossselling

HDFC BANK LTD
SALES EXECUTIVE

Provide excellent customer service
Achievement of individual targets
Maintaining client records & follow up
Upselling & Crossselling

2 0 1 3
-

2 0 1 4


