
PROFESSIONAL SUMMARY 

I am dedicated, hardworking, and experienced salesperson with a positive 

outlook, friendly personality, physically fit, quick leaner and can articulate product 

specifications clearly, familiar with accounting, point of sale and provides 

excellent customer service. 

 

 

PROFESSIONAL SKILLS 

     Sales          Marketing 

     Customer Service        Office Work 

     Communication Skill    

     Billing       

 

 

WORK HISTORY 

 SALESMAN- KERALA HYPERMARKET  RAS AL KHAIMAH  

(3 year experience) 

 CASHIER & SALESMAN- BLUE SEA GENTS WEAR KUNNUMPURAM, kerala, india 

 (2 year experience) 

 SALESMAN – RAINBOW FURNITURE TIRUNAVAYA, kerala, india (1 year 

experience) 

 

 

 EDUCATION 

 HIGH SCHOOL (SSLC) 

 NMHSS TIRUNAVAYA, kerala, india (2014) 

 HIGHER SECONDARY (PUC) 

 GUIDE COLLEGE PUTHANATHANI, kerala, india (2016) 

 

 

 LICENSE DETAILS 

      License No : 247586 

      Expiry Date: 18-07-2024 

  

FAISAL.P  

 

 

 

 

 

SALESPERSON 

Valid UAE D license 

 

CONTACT 

   :0567139647 

  :faisip2@gmail.com 

  :RAS AL KHAIMA, UAE 

 

   

 

     PERSONEL INFO. 

Passport : P3232310 

Nationality : Indian 

Date of Birth : 07/03/1998 

Marital Status : Single      

Gender  : Male 

Visa Status : RESIDENCE 

 

  

 

       LANGUAGES 

ENGLISH 

ARABIC 

HINDI 

MALAYALAM 

TAMIL 

 

  

 



COMPUTER PROFICIENCY 

 MS WORD 

 MS EXCEL 

 OUTLOOK 

 Billing 

 

PROFESSIONAL SKILL 

 Excellent communication and language skills both verbal and written. 

 Friendly, enthusiastic, and committed team player. 

 Flexible and result oriented. 

 A quick leaner, able to work under different new systems. 

 Social skills, passionate and hardworking. 

 Process excellent planning and organizing skills. 

 

JOB PROFILE 

 Handing customer, phone calls, serves by greeting, welcoming, and directing them appropriately. 

 Builds business by identifying sand selling prospects, maintaining relationship with clients. 

 Identifies product improvement or new products by remaining current on industry trends, markets 

activities, and competitors. 

 Sells product by establishing contact and developing relationship with prospects, recommending 

solutions. 

 Prepare reports by collecting, analyzing, and summarizing information. 

 Maintains relationships with clients by providing support, information, and guidance. 

 Research and recommending new opportunities. 

 Inventory control and reports. 

 Performing stock outs, 

 Organizing the shelf. 

 Setting up product displays, price and promotional signs. 

 Monitoring the sales performance of products. 

 

DECLARATION 

I do hereby declare that the above particulars are true to the best of my knowledge and belief. 

 

Place:          FAISAL.P 

Date: 


