IBRAHIM

KHALEEL

SALESMAN

Q Contact 2 PROFILE
Kaleel kcIIu425@gmcuI.com .Serves customers by selling products and meeting ds. Servi
existing accounts, obtains orders, and establishes new s by planning
0521128473 and organizing daily work schedule to call on existing or potential sales
outlets and other trade factors To pursue a challenging career with honesty
. . and loyalty by t lating my experi , ke ledge, skills and abilities into
Dubai deira al muraqqabath value for the institution.
* Education =] Work Experience
® GHSSKasaragod Carrymore hyper market Kanghagad
Secondary School Leaving Certificate 2021-2023
Completed in 2015 salesman

stocking shelves in a neat manner, ringing up purchases on registers as
well as tagging products with prices to be displayed around the store or

® GHSS shiriya stocked away until needed again.
Higher secondary
Completed in 2017 Citybag kasaragod
2019-2021
Salesman
Present, promote and sell products/services using solid arguments to
. existing and prospective customers
o Skill ganapros

. Management Skills Al madina hyper market kasaragod

2017-2019
e GOOD RELATIONSHIP salesman
QUALITIES . Greet customers.

« Negotiation ¢ Help customers find items in the store.
g . e Check for stock at other branches or order requested stock for customers.
¢ Critical Thinking  Provide customers with information about items

e Good in communication

¢ Self motivated& Dedicated

e HARDWORKING

N Language

DECLARRTION

¢ Malayalam . . . .
I herehy declare that the information furnished above is true to the best of my knowledge.

e Hindi

e english
Yours Faithtully
IBRAHIM KHALEEL



