JINU RAJU

SALES EXECUTIVE

EDUCATION

(Kerala institute of Hospitality and Management Studies)
CAREER OBJECTIVE Graduated: 2001 - 2003

10+ years of professional
experience in sales
(UAE).Creativity, Flexibility to work
long hours, WiIIingne.ss. .fc.) do TQ§ks WORK EXPERIENCE
beyond my responsibilities, ability

to interact, skilled in handling

people and to work in challenging Van Sales Executive
and dynamic environment and
too keep the value adding to the
organization, which | represent
and serve. Looking ahead for

(Sales Experience in Dubai, Northern Emirates, ADNOC Distribution, RAK
Cooperative, Sharjah Cooperative, B2B, Horeca )

e Van Sales Executive at EMIRATES SNACK FOODS (Indomie

prospective career in a fair - Noodles) Dubai, UAE from Feb 2022 to Aug 2022

environment with opportunities for

growth along with business. e Van Sales Executive at ADYTON ONE GENERAL TRADING
(Waiwera Artesian Water) Dubai, UAE from Aug 2017 to Jul
2019

e Van Sales Executive at GOLD CEYLON PACKING FACTORY
(Gold Ceylon Tea) Ajiman Freezone, UAE from Jul 2013 to Jul

CONTACT 2017

PHONE: e Van Sales Executive at POWER MAX TRADING L.L.C (Building
+971 052 7544369 Materials) Dubai, UAE from 2009 to Jun 2013

EMAIL:

jinuraju3é9@gmail.com

LOCATION:

Dubai, United Arab Emirates. PROFESSIONAL SKILLS

¢ Managing and Organizing Event
e Supervising
e Maintaining sales data



PERSONAL DETAILS

Nationality  :Indian
Date Of Birth : 14 Oct 1982
Sex > male
Marital Status : single

Visa Status  : Visit Visa

PROFESSIONAL REFERENCES

Available upon request

DECLARATION

| hereby declare that, the above information furnished by
me is correct up to my knowledge and | bear the responsibility for the
correctness of the above mentioned particulars.

(Jinu Raju)




