“ OBJECTIVE

| seek challenging opportunities where | can fully use my skills for

the success of the organization.

+ EXPERIENCE

SALES EXECUTIVE FEB 2020 — DEC 2023
Yeti Brewery Private Limited, Nepal

BARSHAN POKHREL BK e Meeting & greeting customers.

e barshanrocks7@gmail.com e Finding new channels for selling & distribution of products.

e 1971526318774 e Implement the organization’s sales strategies.

e AlRigga, Dubai, UAE e Stick with the system and procedures of the organization.
e Demonstrate & present the product.

< SKILLS e Follow up with the customer & record it.

e Time management e Meet the company projected target.

EIoCL SR e e MERCHANDISER MAY 2017 — AUG 2019

e Customer care Chaudhary Group Private Limited, Nepal

e Teamwork

Monitoring sales and identifying any losses or stock wastage.

+ PERSONAL DETAILS

DATE OF BIRTH: 31/05/2003

Collaborate with executives, marketers and sales people to set
prices that are good for the market and profit.

Reviewing customer feedback to predict sales trends and
MARITAL STATUS: UNMARRIED seasonal stock demand.

NATIONALITY: NEPALI Display product best practise & location trend.

Reviewing competitors, including pricing, profit, marketing and

PASSPORT: PA0518405 other progress.

GENDER: MALE <% EDUCATION

VISA STATUS: VISIT VISA ) )
Bachelor in social work 2020

Tribhuwan University

< INTERESTS

Intermediate in Management 2017
Higher Secondary Education Board (HSEB) Nepal

Making good public relation
Learning languages

Volunteering School Leaving Certificate 2015
Travelling Nepal Board

% ACHEIVEMENT & AWARDS

e Best in sales volume target of the month of April 2019
awarded by Chaudhary Group.

e Best in active outlet of the month awarded by Chaudhary
Group.

e Best Brand Promoter of the month awarded by Yeti &
Brewery.




