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PROFILE 
 

 

 
 
 

 
PERSONAL INFORMATION 

 
 

 
Full Name : Vijayakumar Navindraprashadh 

Name with Initial : V.Navindraprashadh 

Nationality : Sri lankan 

Date of Birth : 18 December 1996 

Gender : Male 

Marital Status : Single 

NIC : 963534221V 

 

CONTACT 
 

 

 
+971562723243 

 

 
navindraprashadh3@gmail.com 

 
 

179,Nawalapitiya road, 

Patana, 

Sri lanka. 

 
 
 

 

PROFESSIONAL STRENGTH 
 

Team Work 

I am an enthusiastic, self- motivated, reliable, responsible and hard working 

person.  I  am  a  matured  team  worker  and  adoptable  to  all  challenging 

situations.  I  am  able  to  work  well  both  in  a  team  environment  as  well  as 

using own initiative and able to work well under pressure and adhere to 

strict deadline. 

 
 
 

PROFESSIONAL OBJECTIVE 
 

Contribute to the growth of the organization attached to and betterment of 

the society, while making advance in the career, personal performance and 

living  through  continuous  acquisition  and  enhancement  knowledge  and 

skill. 

 
 
 

EDUCATION 
 

Higher Diploma in Computing & Software Engineering 

ICBT Campus Kandy 2020 - 2023 

 

 
Diploma in Information Technology 

E-Soft Campus 2013 - 2014 

 

Successfully Completed GCE Advance Level 

2013 - 2015 

Technology Stream 

N/Cambridge College, Kotagala 

 
Successfully Completed  GCE Ordinary Level 

2012 

N/Cambridge College, Kotagala 

 

Time Management 
 

Leadership 
 

Verbal & Written 
 

Self Confidence 

mailto:navindraprashadh3@gmail.com


 
 

 
LANGUAGE WORK EXPERIENCE 

 
  

 

English : Intermediate 

Tamil : Native 

Sinhala : Fluency 

 
 
 

EXTRA-CURRICULAR 

ACTIVITIES 
 

 

School Prefect. 

Class Monitor. 

Secretary of Hinduism Association. 

Leadership Workshops. 

Environmental Club. 

Sales Representative 

Multilac (2022 - 2023) 

Dedicated  Sales  Representative  at  Multilac,  contributing  to  business  growth 

through  effective  client  engagement  and  exceeding  sales  targets.  Proven 

ability to articulate product benefits, understand customer needs, and build 

lasting relationships. Committed to upholding Multilac's reputation as a leader 

in the industry. 

 

Sales Executive 

JAT Holdings PLC (2020 - 2022) 

As a Sales Executive at JAT Holdings PLC Sri Lanka, I excel in driving sales 

growth  through  strategic  initiatives.  Proven  success  in  client  acquisition  and 

relationship  management.  Effective  in  meeting  and  exceeding  sales  targets, 

contributing to the company's overall success in the competitive market. 

 

School Cadet. 

 
 
 
 
 

NON-RELATED REFEREES 
 

 
Mrs. Yoganathan Rohini 

Principal 

N/Cambridge College, Kotagala 

+94 76 268 6127 

 
 

Miss. V. Vijitha 

Nursing Officer 

Sri Jayawardanapura General Hospital 

+94 76 400 7027 

 

Production Associate 

Morison PLC (2017 - 2020) 

As a production associate at Morison PLC Sri Lanka, I successfully led and 

managed teams     to     ensure     operational     efficiency.     Demonstrated     

effective communication,  problem-solving,  and  leadership  skills.  

Contributed  to  the organization's success by overseeing and  optimizing  

workflow  processes during my tenure. 

 
 

 
Sales Executive 

Wild Lanka Organization (2015 - 2017) 

As a Sales Executive at Wild Lanka Organization for two years, I effectively 

drove    revenue    growth    by    implementing    strategic    sales    initiatives. 

Demonstrated strong interpersonal skills, negotiating deals, and  fostering 

client  relationships.  Consistently  met  and  exceeded  sales  targets  while 

contributing to the overall success of the organization. 

 
 
 

I affirm that the information provided above is accurate and true to the best of 

my knowledge and belief. 

 
 

 
.................................................................................... 

V. Navindraprasadh 
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