
Contact

Education

+971 565539063
Phone

magarravin42@gmail.com
Email

Al Ain -Abu Dhabi -UAE 
Address

RABIN ALE 
Seeking a challenging and prospective career
opportunity.which utilizes the skills. I possess by the virtue
of qualification and working experiences, it's full extend for
the betterment of the company as well as myself

Experience

Greet customers.
Help customers find items in the store.
Check for stock at other branches or order requested stock for
customers.
Provide customers with information about items.
Ring up purchases.
Elevate complaints to management.
Keep track of inventory.

Sales Man 

  2 Years 
Mubarak Hypermarket   -  Abu Dhabi, UAE 

HIGH SCHOOL EDUCATION 

English

HIndi 

Nepali

SKILLS 

Language

Board Public Examination - Nepal 

Key  Responsibilities- 

Key Responsibilities- 

Planning and developing merchandising strategies.
Analyzing sales figures, market trends and customer behavior to
determine product needs.
Stocking sales floor shelves and creating attractive product
displays.
Determining the need for and implementing product
promotions, price changes, mark downs, clear outs, etc.

References
I hereby declare that the information is correct and complete to the
best of my Knowledge and belief

HIGHER SECONDRY EDUCATION
Board of Secondary Education Nepal

Personal Details 
Date Of Birth  : 09-07-1999
Nationality      : Nepali
Gender             : Male 
Martal Status  : Single 
Visa status       : Employmenet Visa 

UAE license Details 
License No       : 2999678
Issue Date        : 17-02-2024
Expiry Date       : 16-02-2026
Place Of issue   : Abu Dhabi 
Permit Vehicle  : Light Vehicle 

Sales Merchandiser 

 2 Years 
Stop &  Shop Hypermarket -  Qatar  

Sales Man 

  2 Years 
Bhat Bhatani Supermarket - Nepali  

Key  Responsibilities- 
Selling products and services using solid arguments to
prospective customers
Performing cost- benefit analyses of existing and potential
customers
Maintaining positive business relationships to ensure future
sales

Teamwork
Time management
Productivity
Leadership
Communication
Interpersonal Skills
Decision making
 interpersonal skills
Customer relationship
building 


