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Area Sales Manager


Qualifications/Training	
MBA (2019- University of Peshawar), 
BBA (2012- Agriculture University of Peshawar)
· ITP Initial training program in Hilton pharma 
· ISTP (Initial Sales Training Program) in Hilton pharma Pakistan 
· Territory & Time Management training
· Communication Skills
· Get Smart – Sell Smart
· Area sales manager onboard training 
· Leadership skills 

Email umarafridi.bayer@gmail.com         Phone 0561714149               Location : Sharjah 
Visa status: Visit Visa
[image: ]Objectives		
An Area Sales Manager with 10 years of significant Experience as a responsible for maximising sales team potential. Crafting sales plans and justifying to the top management. As a sales manager producing monthly forecasting reports, achieving growth, and hitting sales target by successfully managing the sales team. Building and leading a team to drive revenue and building client relationships, set targets to exceed revenue forecasts and fulfil customer’s needs.  On a regular basis present sales, revenue and expenses reports and realistic forecasts to the management team. Identifying emerging markets and markets shifts while being fully aware of new products and competition status. 
[image: ]   Experience 
Area Sales Manager 2021 to 2023
Hilton Pharma
· Responsible to Manage Area business of around 400+ Million (Annual)
· Responsible to plan, execute & drive area numbers along with KPIs.
· Responsible to drive TMs effectively to deliver the set targets.
· Responsible to Manage & Execute trade marketing activities for optimum results.
· Responsible to train, coach and keep my Team & Customers motivated to drive company's agenda within my area.
Product Specialist 2016 to 2021
Hilton Pharma
· Achieves assigned sales targets by generating prescriptions.
· Builds Company's image and goodwill through professional approach and conduct.
· Improves knowledge, (product, competitors, customer, market) & skills required to deliver effective message.
· Implements Company's Marketing strategy, provide market feedback on Co.'s and competitors' strategy.
· Utilizes and keeps company's belongings and resources in proper conditions.
· Identifies new prospects and maximize business from existing customers through proper coverage.
· Obtains and updates information about Doctors, Chemists, Market, Hospitals, Institutions, and Officials of the Health
Territory Manager 2014 to 2016
Bayer Pharma
· Responsible for Channel Wise Target Achievement.
· Monitors sales trend, stock availability & distribution coverage in the assigned territory.
· Responsible for sustainable growth in the assigned territory.
· Prepare and implement market visit and route to Market plans. 
·  Develop and strengthen relationship with existing and potential dealers / retailers.
· Responsible for ensuring availability/visibility of the Entire product range of Hilton.
· Responsible for numeric and weighted distribution.
· Responsible for execution of all trade activation for optimum results.
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